
Vocabulary 07: Launch: Career Readiness and FACS Shark Tank

Unit 7, the capstone. The unit’s 45 Tier 3 words across the two topics, with a one-line 
definition written for a grade 6 to 7 reader and a Spanish column.

Translation status. The Spanish column is my best working translation and has not been 
verified by a native speaker. Use it for word banks and picture cards; have a native speaker, 
a bilingual colleague, or the ENL teacher check the whole table once before it is printed for 
students. The business words are the ones most likely to differ by country: margin, break-
even, and pitch have no single everyday word in Spanish, and several of them are borrowed 
from English in ordinary speech anyway. Where a country would normally just say the 
English word, I put the English in parentheses. The English term stays on every card, 
because students will see the English word on a real job application, a real resume 
template, a real price sheet, and in the mouth of a judge on pitch day.

Words that appear in more than one sense are marked. “Ask” here is a noun and it means 
the thing you are requesting, not the verb. “Deck” here means a set of presentation panels, 
not a deck of cards or a wooden deck. “Task” here means the T in STAR, the job you were 
given, and it is also an ordinary English word students already know. “Action” here means 
the A in STAR, the thing you personally did.

Fifteen of these words came out of my own interview lesson, where the vocabulary cards 
were already translated into Spanish for my students.

How lessons use this file: each lesson names its own Tier 3 words, and the handout for that 
lesson carries a word bank pulled from this table in both languages. The site’s Materials 
page prints this table as picture-ready cards. There is no unit test in this unit, so the card is 
allowed on every task, every day, including the interview in Lesson 7.5 and the pitch on 
pitch day. A student holding a vocabulary card while pitching is not a problem; a student 
who cannot say the word at all is.

The table

# Lesson English term
Student 
definition Spanish

1 7.1 resume A one-page 
paper that 
shows an 
employer what 
you have 
already done 
and what you 
can do.

currículum 
(hoja de vida)

2 7.1 bullet One short line 
on a resume 
that starts with 

viñeta (punto 
de la lista)



a verb and 
names one 
thing you did.

3 7.1 summary The one line at 
the top of a 
resume that 
says who you 
are and what 
kind of work 
you want.

resumen

4 7.1 skill Something you 
can actually do, 
not something 
you like.

habilidad 
(destreza)

5 7.1 experience The things you 
have done that 
taught you 
something: 
school work, 
volunteering, 
and taking care 
of people at 
home all count.

experiencia

6 7.1 reference A person who 
agrees to tell an 
employer that 
you are worth 
hiring.

referencia

7 7.1 cover letter A short letter 
you send with a 
resume that 
says why you 
want this job.

carta de 
presentación

8 7.4, 7.5 interview A meeting 
where 
somebody asks 
you questions 
to decide 
whether to hire 
you.

entrevista

9 7.4, 7.5 candidate The person 
being 
considered for 

candidato



the job. That is 
you.

10 7.4, 7.5 employer The person or 
business that 
does the hiring 
and the paying.

empleador 
(jefe)

11 7.4 STAR A four-part way 
to tell a story 
about 
something you 
did: Situation, 
Task, Action, 
Result.

método STAR

12 7.4 situation The S in STAR. 
Where you 
were and what 
was going on.

situación

13 7.4 task The T in STAR. 
The job you 
were given or 
the thing that 
had to get done.

tarea

14 7.4 action The A in STAR. 
What you 
personally did 
about it.

acción

15 7.4 result The R in STAR. 
What happened 
because of what 
you did. Use a 
number or a 
time if you have 
one.

resultado

16 7.3, 7.5 composure Staying calm 
enough to think 
and speak when 
you are put on 
the spot.

serenidad 
(calma)

17 7.3, 7.5 adaptability Changing what 
you are doing 
when the 
situation 
changes, 

adaptabilidad



instead of 
starting over.

18 7.3, 7.5 professionalism Acting at work 
the way work 
expects: on 
time, prepared, 
polite, and 
doing what you 
said you would.

profesionalism
o

19 7.5, 7.12 follow up Getting back in 
touch after a 
meeting or an 
interview to say 
thank you or to 
ask what 
happens next.

dar 
seguimiento

20 7.12 network The people you 
know who 
could help you 
find work, and 
who know what 
you can do.

red de 
contactos

21 7.6, 7.7 entrepreneur A person who 
starts a 
business to 
solve a problem 
somebody will 
pay to fix.

emprendedor

22 7.6 business An organization 
that solves a 
problem for 
people who pay 
for it, and that 
brings in more 
than it costs.

negocio

23 7.6, 7.7 problem Something that 
is wrong, hard, 
or annoying for 
a real person. 
Every business 
starts here.

problema

24 7.6, 7.8 customer The person 
who pays. It is 

cliente



not always the 
person who 
uses the thing.

25 7.8 target customer The one specific 
kind of person 
you are trying 
to sell to, 
named in detail, 
not 
“everybody.”

cliente objetivo

26 7.6 product Something 
physical you 
make and sell.

producto

27 7.6 service Work you do 
for somebody 
else in 
exchange for 
money.

servicio

28 7.6, 7.8 revenue All the money 
that comes in 
from selling.

ingresos

29 7.6, 7.8 cost The money you 
have to spend 
to make or do 
the thing.

costo

30 7.8 unit cost What it costs 
you to make 
exactly one. 
Add up every 
single thing, 
including the 
bag and the 
tape.

costo unitario

31 7.8 price What you 
charge the 
customer for 
one.

precio

32 7.6, 7.8 profit What is left 
after you 
subtract cost 
from revenue.

ganancia 
(beneficio)

33 7.8 margin The profit on 
one unit. Price 

margen de 
ganancia



minus unit cost.

34 7.8 break-even The number of 
units you have 
to sell before 
you stop losing 
money. Fixed 
cost divided by 
margin, 
rounded up.

punto de 
equilibrio

35 7.8 projection Your best 
honest guess at 
how much you 
will sell, with a 
reason behind 
the number.

proyección

36 7.6, 7.9 market All the people 
who might buy 
what you are 
selling.

mercado

37 7.7, 7.9 competition Everybody else 
who solves the 
same problem, 
including doing 
nothing about 
it.

competencia

38 7.9, 7.10 marketing Everything you 
do to get the 
right people to 
find out about 
your thing and 
want it.

mercadotecnia 
(marketing)

39 7.9, 7.10 brand The name, look, 
and feeling 
people connect 
to your 
business.

marca

40 7.9, 7.11 pitch A short, 
planned talk, 
about 60 
seconds, that 
makes 
somebody want 
to say yes.

presentación 
breve (pitch)



41 7.10 deck The set of 
panels or slides 
you show while 
you pitch. Ours 
is five panels.

diapositivas 
(panel de 
presentación)

42 7.7, 7.10 prototype A first rough 
version of your 
thing, made so 
people can see 
it and try it. A 
drawing counts.

prototipo

43 7.11 investor A person who 
gives money to 
a business 
because they 
think it will 
work and they 
will get more 
back.

inversionista

44 7.9, 7.11 ask The thing you 
are requesting 
at the end of a 
pitch. It has to 
be specific and 
it should have a 
number in it.

petición (lo que 
se pide)

45 7.12 portfolio A folder of your 
own work that 
proves what 
you can do, 
with your name 
on it.

portafolio 
(carpeta)

Tier 2 words used across the unit (general academic, no translation table needed but 
worth putting in a word bank): evidence, specific, revise, structure, criteria, evaluate, 
justify, generate, filter, rank, deliver, rehearse, observe, defend, compare, format, panel, 
proof.

Sentence starters

Print these on the back of the handouts they belong to.

For the three-part answer to “tell me about yourself” (Lessons 7.4, 7.5)
English Spanish

My name is ___ and I am in grade ___. Me llamo ___ y estoy en ___ grado.



Right now I ___ (what you do: school, a 
team, helping at home).

Ahora mismo yo ___.

I am good at ___. Soy bueno en . / Soy buena en .

I showed that when I ___. Lo demostré cuando ___.

In my class this year I ___ for ___ people. En mi clase este año yo ___ para ___ 
personas.

I would be good at this job because ___. Sería bueno para este trabajo porque ___.

Thank you for your time. Gracias por su tiempo.

For a STAR story (Lessons 7.4, 7.5)
English Spanish

The situation was ___. La situación era ___.

My job was to ___. Mi tarea era ___.

Something went wrong: ___. Algo salió mal: ___.

So what I did was ___. Entonces lo que hice fue ___.

First I , and then I . Primero , y después .

The result was ___. El resultado fue ___.

We finished in ___ minutes. / We served ___ 
people.

Terminamos en ___ minutos. / Servimos a 
___ personas.

What I learned from it is ___. Lo que aprendí de eso es ___.

For giving interview feedback as the observer (Lesson 7.5)
English Spanish

One thing to keep is , because I heard . Algo que debes mantener es , porque 
escuché .

One thing to change is . Next time try . Algo que debes cambiar es . La próxima 
vez intenta .

You looked up at me when you ___. Me miraste cuando ___.

Your voice was ___ (steady, quiet, fast) 
when ___.

Tu voz estaba ___ (firme, baja, rápida) 
cuando ___.

I did not hear the ___ part of your answer. No escuché la parte de ___ en tu respuesta.

Your STAR story was missing the ___. A tu historia STAR le faltó el ___.

You did not know the answer and you still 
___.

No sabías la respuesta y de todos modos 
___.

For the six-part pitch (Lessons 7.9, 7.10, 7.11)
English Spanish

Hook: Have you ever ___? Gancho: ¿Alguna vez ___?

Hook: ___ out of ___ people in this school ___. Gancho: ___ de ___ personas en esta escuela 



___.

Problem: The problem is that ___. Problema: El problema es que ___.

Problem: ___ has this problem, and right 
now they ___.

Problema: ___ tiene este problema, y ahora 
ellos ___.

Solution: We make ___. Solución: Nosotros hacemos ___.

Solution: Ours is different because ___. Solución: El nuestro es diferente porque 
___.

Customer: It is for ___. Cliente: Es para ___.

Customer: We asked three people and one 
of them said "___."

Cliente: Preguntamos a tres personas y una 
dijo "___".

Money: One costs us ___ to make and we 
sell it for ___.

Dinero: Cada uno nos cuesta ___ y lo 
vendemos por ___.

Money: We stop losing money after ___ 
units.

Dinero: Dejamos de perder dinero después 
de ___ unidades.

Ask: We are asking for ___ so we can ___. Petición: Estamos pidiendo ___ para poder 
___.

Ask: Thank you. We are happy to answer 
questions.

Petición: Gracias. Con gusto respondemos 
preguntas.

For the FACS module connection sentence and the prototype (Lessons 7.7, 7.10)
English Spanish

Our idea connects to ___ because ___. Nuestra idea se conecta con ___ porque ___.

We used a skill from Unit : we . Usamos una habilidad de la Unidad : 
nosotros .

This is what a judge can hold: ___. Esto es lo que un juez puede tener en la 
mano: ___.

For the three customer interview questions (Lesson 7.8)
English Spanish

Do you have this problem? Tell me about 
the last time.

¿Tiene usted este problema? Cuénteme la 
última vez.

What do you do about it right now? ¿Qué hace usted al respecto ahora?

If this existed, what would you pay for it? Si esto existiera, ¿cuánto pagaría?

What would make you not buy it? ¿Qué haría que no lo comprara?

For the year reflection (Lesson 7.12)

The reflection may be written entirely in the home language. That is a deliberate choice: the 
point of the reflection is the thinking, and the resume in the same folder is already in 
English.



English Spanish

In September I could not . Now I can . En septiembre no podía . Ahora puedo .

The proof is ___ in my folder. La prueba es ___ en mi carpeta.

The hardest thing was ___ because ___. Lo más difícil fue ___ porque ___.

It got easier when ___. / It never got easier. Se hizo más fácil cuando ___. / Nunca se 
hizo más fácil.

I am proudest of ___ because ___. Estoy más orgulloso de ___ porque ___.

The skill I will use first is , and I will use it 
in  when I ___.

La habilidad que usaré primero es , y la 
usaré en  cuando ___.

This artifact proves I can ___. Este trabajo prueba que puedo ___.

What I would tell a sixth grader is ___. Lo que le diría a un estudiante de sexto es 
___.
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